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Open Letter to Parents:

How did you develop your aptitudes and attitudes towards money?  How and when did you learn 
to earn, save, spend, invest, borrow, and share money after you became an adult? Who had the 
most influence – positive and negative – on your money decisions? 

Studies show that parents are still the prime influencers in forming their children’s money hab-
its. That means how you save (or don’t save) likely impacts your children. How you use (or abuse) 
credit influences your children, too. Whether you spend money freely (or frugally) are habits 
your children observe, absorb and likely repeat. Ignoring any discussions about money and how to 
manage it shapes your kids’ attitudes, too.  You are being watched and copied.

Are you a positive, neutral, or negative influence on your kids? 

Many parents know they should be engaged in the financial education of their own children. 
But they simply don’t know where to start or how to keep such an initiative going as children 
grow and their money needs and perspectives evolve.

That is why DynaMinds Publishing is launching the “Save Yourself” platform.

This short backgrounder targets those parents seeking a simple financial education platform. 
It offers flexible building blocks on which parents can craft a personalized financial education pro-
gram that reflects family money values. It is a common-sense approach to teach important 
money concepts, practice key skills, instill family money values, and reward desired behaviors. 

A parent’s role in this matter is not overwhelming. Much of it is common sense. The hard part 
for most parents is simply keeping the topic of money management visible, fresh, and age-
appropriate.  Subscribe to our free www.saveyourselfblog.com to receive ongoing ideas, tips 
and reminders. 

Give Your Kids The Save Yourself” Advantage

With a bit of effort, you can give your children an enormous competitive advantage in our  
increasingly complex financial world. 

Sincerely,

Charles Kuster, Publisher
DynaMinds Publishing
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Anne Can’t Save Herself
“I can’t believe it. This isn’t fair!” sobs Anne, tossing the latest utility bill onto the 
granite countertop of her trendy downtown loft. The words “OVERDUE” are 
stamped on the bill in red letters. The untidy pile of envelopes seemed out-of-place 
in her otherwise chic apartment.

Anne rips open another envelope labeled with the word Urgent. “This is to inform 
you that your credit card interest rate has increased because of a recent drop in 

your credit score,” she reads out loud in 
a mocking tone. 

“How can they do that?!” she says, throw-
ing it onto the stack of bills. 

Anne is a well-educated young woman. 
She has a decent-job and good salary. But 
she ran up $31,000 in student loans dur-
ing college. After graduation, she re-
warded herself with a month-long trip to 
Europe, paid by credit cards. She didn’t 
go job-hunting until her return, and even-
tually landed an entry-level job in a 
nearby city. She fell in love with her 
apartment and signed a two-year lease 
even though the rent was $300/month 
higher than she had intended to pay. She 
rationalized that her friends would really 
enjoy the pool. 

Total Anne’s rent, new car loan, pay-
ments to the furniture store, plus minimum payments on her credit cards and ex-
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How day-to-day 
decisions impact 

financial 
trajectory.



penses for 
food, cell 
phone, and 
satellite TV. 
Her total ex-
ceeds her 
monthly income, and, she will need to start paying off her 
$31,000 college loans soon. That is why her debt hole gets 
deeper each month.

Anne is like many graduates who start their career already 
deep in debt. She even realizes she’s being sucked into fi-
nancial quicksand, but Anne never learned the discipline to 
manage and save money. She never experienced the conse-
quences of bad money behaviors, because her father always 
helped her out. In fact, she hopes her father will once again 
come to her financial rescue. What she doesn’t know is her 
parents are struggling to meet their own financial obliga-
tions, too. 

“I’m so depressed, I don’t want to cook,” she complains, 
tapping the screen on her brand new phone. In a few sec-
onds she had ordered takeout at a local restaurant and paid 
for it with her credit card. “What’s another $25?” she says. 
“Besides, I deserve it.”

Jenny Saves Herself Daily
Jenny signs into her bank’s website to confirm that several 
transactions and a deposit were processed. Keeping an eye 
on her accounts is a priority for Jenny. Her roommates some-
times tease her, but she doesn’t care. Jenny understands 

the importance of managing her money and takes pride in 
seeing her savings nest egg steadily grow with each pay-
check.

Next, Jenny signs into her investment account. Her small 
investment in Apple a few years ago has grown into a nice 
sum. Her investment account includes other winners and a 

few losers, but that’s how in-
vesting works. Her grandmother 
taught her about putting her 
money to work by buying stock. 
Talking about stocks became a 
shared hobby for the two 
women.

Next, Jenny enters her pass-
word to review her company’s 
40l(k) program.  When Jenny 
puts in 3% of her salary, her com-
pany matches that amount. 
Matched saving is a no-brainer, she tells her friends. 

Jenny understands that she needs to actively manage her 
money. Her grandmother often told her, “Nobody cares as 
much about your money as much as you do.” 

Jenny’s only debt is her $8,000 college loan, which she 
plans to pay off in 
six months. She 
uses credit cards 
sometimes, but 
pays the entire 
balance when the 
bill arrives. She 
loves her old 
Honda Civic and 

plans to drive it two more years. By then, she should have 
most of the money to buy a newer, but used, vehicle. Her 
father helped her realize that cars are for transportation, 
and not an investments.

The young professional shares an apartment with two other 
recent graduates. The women had fun scouring Craig’s list 
and garage sales for furniture. Splitting the rent, cable and 
internet expenses saves each woman hundreds each month.

It’s Jenny’s night to make supper, so she closes her laptop 
and opens the lid of her crockpot. She tosses in diced onions 
and smiles, thinking about her mother who was the master 
of crockpot cooking. The three roommates will enjoy a tasty 
feast at a cost $3.00 each. “I will take the leftovers for to-
morrow’s lunch,” she thinks. 

SUMMARY:

Anne and Jenny were good students who attended 
the same college and landed similar jobs in the 
same city. From a money mindset perspective, how-
ever, the two young women are a stark contrast. 
Anne is unaware of her spending habits while 
Jenny works to “Save Herself” each and every day.  
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Anne never learned the 
personal discipline to 
manage and save money.

“Nobody cares as much 
about your money as 

you do, Jenny.” 
Jenny’s grandmother and 

a wise investor



While Anne and Jenny came from similar economic and educational 
backgrounds, their attitudes and behaviors toward money are a stark 
contrast. Anne has a spend-now mindset while Jenny’s focus is on sav-
ing and long-term financial goals. As a result, the two young women 
make far different money decisions. 

Anne never got around to applying for college scholarships. Jenny submitted over 
50, and while she didn’t bat 1,000, she was rewarded with $16,000 in free money 
over her four years. 

Anne relied on student loans for college, while Jenny benefited from savings in a 
529 plan. (Anne thinks 529 refers to a pair of jeans.)

Anne rarely worked during college while, Jenny managed to get a part-time job 
nearly each semester, earning $5,000/year.

Anne participated in two study abroad programs, each costing about $10,000 each. 
Jenny landed two internships, each paying her a stipend. Jenny picked up odd-jobs 
during other breaks. These jobs netted Jenny $14,000. Anne took trips each spring 
break. Anne’s flights, hotel rooms and food averaged $2,000/trip.

As a student, Anne rented upscale apartments, and lived by herself her senior year. 
Jenny spent three years in a dormitory and then shared a university owned apart-
ment with two friends. Over four years, Anne spent $13,200 more than Jenny in  
living expenses.

Even though her father paid some bills along the way, Anne is easily $50,000 be-
hind Jenny as they begin their careers. The wealth gap is likely to grow as Anne 
struggles to pay bills while Jenny socks away savings. It’s all because their contrast-
ing money mindsets lead them to different money management decisions and behav-
iors. 
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Why The Different Money Mindsets?

If you take the time to dissect an indi-
vidual’s situation, you can uncover 
learned behaviors and attitudes that 
guide a person’s financial decision mak-
ing. 

For example, the reason Anne is in 
money trouble and Jenny is not is 
really quite simple: Jenny learned 
spending discipline and Anne did not. 

Dig deeper and you may see that 
Jenny takes pride in saving, while 
Anne’s priority is spending to create 
an image. Jenny recognizes the long-
term benefit of monthly saving and in-
vesting, while Anne considers consumables and debt repay-
ment more important. 

Jenny learned her good money man-
agement skills and behaviors from 
her family. They lived in a nice home, 
stashed away savings, drove used cars, 
and involved the kids in saving for fam-
ily vacations. They made sure Jenny 
learned the merits of being frugal and 
saving, and they helped her gain confi-
dence to handle her own money. 
Jenny’s grandmother got her started 
investing with gifts of stock. They 
still enjoy sharing stock tips to this 
day.

By contrast, Anne’s parents seldom 
spoke of managing money, so Anne wrongly assumed 
things like saving and budgeting weren’t important.  In-
stead, her focus was maintaining her image - just like her 
parents.  

For example, Anne was the first in her high school class to 
have her own credit card. While she paid more than her 
share for movies and pizza, she didn’t mind because it was 
so cool and ensured she was the center of attention. Be-
sides, her father always paid the monthly bill. 

In contrast, Jenny paid for her entertainment during high 
school from her allowance and part time jobs. That is 
why she had a self-imposed entertainment budget. Over 
time, she found like-minded friends who enjoyed renting 
movies and hanging out in friends’ homes.

Anne’s father was quick to help when she needed money 
during college, which was often. It never occurred to her 

that he was dipping into his meager retirement fund to pay 
her college expenses, including study abroad trips.

Jenny’s parents often asked how 
she was doing with her money, 
but she refused their help. None-
theless, her mother would sur-
prise her with an occasional pair 
of shoes - found on sale, of 
course. Her father would slip a 
$20 bill into her purse “just-in-
case.” Jenny knew her parents 
would gladly help, if needed. 

SUMMARY:

Now that you have read about 
each young woman’s financial en-

vironment, are you surprised their money mindsets are dif-
ferent? 

Your children - like Anne and 
Jenny - are developing their 
money mindsets right now. Those 
mindsets will impact their 
money management behaviors, 
too. As parents, it is important 
to consider each child’s money 
mindset. 

This begs the next question: How 
and when can concerned parents 
create a type of learning environ-
ment that helps produce money-
savvy adults?

A place to start is with a discussion of what has worked for 
other parents -- Chapter 3. 
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Download and Discuss This Graphic  With Your Teens
The graphic that follows illustrates how various earning, saving 

and spending decisions impacted Jenny’s and Anne’s financial 
situations. Compare the financial spreads in various categories 

- loans, savings, transportation, summer jobs.  - The graphic  
can be accessed at:  

https://www.pinterest.com/joannekuster/

“Most people don’t make one 
big financial decision that sets 
their financial course in life. 
Instead, it’s about day-to-day 
choices. Choices become hab-
its. Habits become lifestyles, 
to which you become accus-
tomed.”

J.M. Seymour
Financial Educator/Author

“Once a child takes 
pride in saving, you 
are ready for other 
lessons. But every-
thing starts with 
saving. Saving is a 
choice.” 

J.M. Seymour
Financial Educator/Author
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My business partner, Jo-
anne Seymour Kuster, is a 
thought leader in   finan-
cial education. As such, Jo-
anne is often invited to make presentations to teacher groups, par-
ents, home schooling associations, schools, and talented and gifted 
seminars. Parents visit our exhibits to peruse our books and games, 
share their successes, and occasional horror stories.  

Joanne and I use these encounters as real-life research opportunities 
to verify what works and doesn’t. 

Some parents and teachers express considerable frustration due to chal-
lenges teaching kids money management. However, a surprising num-
ber have had considerable success.

After a while, I realized most of successful educational efforts shared 
four common elements. Joanne and I refined those four elements into 
our “Save Yourself” Financial Education Platform for Fami-
lies.
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What 
Works 

For 
Other 

Parents?

3 “We just wanted to give our 
kids an advantage in life.”

A Frustrated Parent

Tactics To Create 
Constructive 

Money Mindsets

“Parents sometimes question whether their kids are 
listening. Studies* reveal that 7 of 10 children rely 
on their parents for guidance on money matters.” 

Joanne Seymour Kuster
Author and Financial Educator

*Charles Schwab Survey on  Teens and Money



Common Success Tactic #1 - 
The child has a money mentor.

Almost all people who are 
good at managing money as 
an adult had a money men-
tor, usually a parent, who 
made the topic of money a 

discussion priority. We call these peo-
ple “Money Mentors.” Your child 
needs one.

Common Success Tactic #2  - 
Saving is emphasized.

Financially successful peo-
ple typically learned the 
merits of saving money 
early and often. In addi-
tion, someone kept that 

message about saving front-and-
center. We encourage parents to em-
phasize this point with the simple 
phrase: “Save Yourself!”  You’ll see 
how this plays out later in this book-
let.

Common Success Tactic #3 - 

Family values about money are de-
fined and shared.
Financially aware parents make efforts to share 
the family’s money values. This involves communi-
cating family attitudes on saving, credit, invest-
ing, sharing, and spending, among others.

Common Success Tactic #4  - 
Money moments are recognized.

Money Mentors recognize opportune times to dis-
cuss various topics as a child matured. We call 
these “Money Moments.” 

Our “Save Your-
self Blog provides 
a stream of 

money moment ideas and 
reminders. Chapters 7 de-
tails how you can recognize 
and use “Money Moments.” 
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Four Success Tactics for 
Financial Education
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4

There is no magic formula when it comes to parenting on money topics (or anything 
else). You try your best, adapt and stick with what works. Our four tactics below 
were nearly always imbedded within successful financial education efforts by par-

ents. They form the foundation of our “Save Yourself” platform. 

Summary:
These four success tactics provide a solid platform for parents to implement finan-
cial education at home.The general concepts are simple to understand and exe-
cute. Together, they provide a flexible platform that any parent can employ. Each 
tactic is detailed in Chapter #6 - 4 Steps To Implement Your Plan. 



Questions From 
Hesitant Parents:
Most parents intuitively know that teaching their 
children about money should be a priority. But 
they have questions. So let’s take a few minutes 
and deal with common hesitations.

Q: If I do this, how do I know it will work?

A: Our approach is a common-sense approach, based on 

what works for other parents. But as with any parenting ef-
fort, there are no guarantees. But it has worked for many.  

Q: When should I start this effort?

A: The earlier, the better. Changing bad habits is difficult, 

however, you can make an impact regardless of the child’s 
age.

Q: How much does such an effort cost? 

A: Our template 

doesn’t involve much 
money at all. Time 
and effort is your big-
gest investment. We 
do encourage you to 
buy some related 
books and games (in-
cluding ours).  The 
next time you write a 
check to the soccer 
league or dance class 
teacher, ask yourself 
if investing in finan-
cial education makes 
just as much sense. 

Q: So how much 

time would this 
take?

A: Our rule-of-

thumb is 30 minutes 
a week. If that seems 
like a lot, keep in 
mind it includes shop-

ping discussions , playing games and talking about money 
during dinner. Each purchase or request for money can be-
come a “money moment, too.”

Q: I have not been good with money myself. Can I really  

do this?

A: It is okay to admit financial mistakes to your children. 

We have all made them, whether it’s paying too much for 
something, getting into credit card debt or making bad in-
vestments. 

That said, parents who practice bad money habits are likely 
teaching them to their children. These parents can acknowl-
edge their own financial management warts and share what 
the experience taught them. 

Q: I have a young adult living at home who is irresponsi-

ble with money. Where do I start?

A:  First, your young adult needs to acknowledge they have  

money issues. Next, they need to earn and save some 
money. 

Then, we’re back to instilling our “Save Yourself” mental-
ity. Talk candidly 
about good and 
bad money behav-
iors. If this infor-
mation is taken to 
heart, you can 
evolve into les-
sons about how to 
budget and plan 
for longer term 
items. Ultimately, 
the young adult 
needs to become 
independent.
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If you are not yet convinced that teaching your kids about money is 
worth the effort, then who do you want to handle the task? 

Government? It’s ironic that our overspending government has made some efforts 
to teach citizens how to manage money. While the government has legitimate roles 
in fraud and consumer protection, legislating specific financial education is unlikely 
to work. Government does not make anything simple. Just look at the IRS income 
tax forms and health care website  as examples. 

Media? The fact the media promotes a 
“spend, spend, spend” mantra should elimi-
nate them as your primary educational 
source.

Financial Institutions? Some banks, credit 
unions and insurance brokers are investing 
in educational programs. Most are informa-
tional. But financial companies have vested 
interest in promoting some services, such 
as credit cards, mortgages and car loans, 
that may or may not be in the consumer’s 
best interest.

Schools? Schools can share knowledge and teach concepts. But how can teachers 
support skill-building, like using real cash and behaviors, like spending and saving 
choices?  How do teachers instill your family’s money values? They can’t. 
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Who Is 
Teaching

Your 
Kids?

4
“I never took the time to 
teach my own children 
about money and now 

they’re always asking for 
help. I’m not making that 
mistake with my grandchil-

dren.”
A grandmother while buying our  

book, Stock Market Pie



So, it boils down to parents. Again

Parents have a variety of reasons to not get involved in fi-
nancial education of children. The most common excuse is 
being too busy. Plus, parents sometimes wrongly assume 
their children get adequate personal finance preparation in 
schools. Others rationalize their children will learn about 
money themselves — the school of hard knocks. 
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“Teaching your children 
about money doesn’t cost 
much. But failing to do so 
can be very expensive.”

Joanne Seymour Kuster
Author and Financial Educator

Reasons Parents Should Commit to Financial Education 
(And Why Children Ought to Listen)

There are overwhelming reasons parents should commit to teaching their  
children money management. Those include: 

Significant numbers of high school students lack the basic knowledge to     
make a budget

Managing your money is more complex today 

Credit abuse is rampant

Savings rates are low

Student loan debt is at all-time highs

Most schools do not offer classes on money topics

Classroom teachers may not align with your money values

Financial fraud is common

Many college graduates find themselves deep in debt and living paycheck 
to paycheck

Pension plans are no longer common, so you must save for retirement your-
self

Kids need money skills to survive

No one cares more about your money than you do

Bankruptcies in the 21 - 34 age group are increasing



One of the practical challenges for parents (Money Mentors) engaged in 
the financial education of their children is providing a mix of age-
appropriate education. One idea to help parents organize themselves is to 
consider a three-bucket mentality.

The focus of most financial education is on 
tacit knowledge of the sort you can read in a 
book. That’s great, but kids also need to apply 
knowledge, practice skills and learn family val-
ues and behaviors. 

For example, learning to recognize different 
coins involves knowledge. Learning how to 
make change from coins is a skill. Deciding how 
to spend, share and save those coins involves 
values.

Nearly each basic Money Moment can be ap-
proached with these three “buckets” in 
mind. Ask yourself:

 Does the child need knowledge?

 Do we need to practice skills?

 Do we need to discuss money values or be-
haviors?

Keep your educational buckets full of ideas to 
discuss.
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How To Fill 
Your  

Education 
Buckets5 “Simply talk-

ing about 
money 
around home 
communi-
cates that the topic is 
important. Show your 
kids that money needs 
to be actively man-
aged.” 

Joanne Seymour Kuster
Author and Financial Educator



Once a parent is convinced of the merits of financial education at home, the question 
is: “Where do I start?”  We mentioned earlier the four key tactics to success. In this 
chapter, we clarify those tactics.

Identify A Money Mentor
Most children have an athletic coach, a dance instructor or a music teacher. Children 
also need someone to coach them about money.

Young children are quite capable of learning new concepts and skills. Many quickly master how to 
shoot basketballs, learn a second language, dance, play the guitar and learn to swim. 

Why are these skills relatively easy for kids to master? One answer is our culture values those skills, 
which provides emotional incentives. But there is more. These activities typically involve a coach 

or teacher who helps the child develop basic skills. The 
coach provides information, creates opportunities to prac-
tice, and provides constructive feedback on how to do it 
correctly. 

Apply similar logic to financial education. 

Someone needs to elevate the importance of money 
management in the minds of children. Someone needs 
to coach them and ensure that core skills are taught and 
practiced. Someone needs to provide encouragement 
and constructive feedback. And, when necessary, some-
one supplies discipline. We call such people “Money 
Mentors.” Your child needs one. Who is it going to be? As 
a parent, you are a good choice. But a grandparent or 
uncle can work, too.
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4 Steps to 
Implement 
Your Plan
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“Save Yourself” 
The single most important positive 
money behavior is learning to save. A 
youngster who never takes pride in sav-
ing will likely struggle financially later 
in life.

The purpose of teaching young children to save is not to sim-
ply amass money. Rather, saving money enables several les-
sons. First, you can instill a sense of accomplishment and 
pride. Later, you can teach how the child can make spend-
ing decisions, with their own money. This leads to discus-
sions on how to separate wants and needs. Over time, it pro-
vides opportunities for the child to making spending plans 
and even learn to invest. 

All of these skills are enabled by instilling a savings mental-
ity. When the child’s own money is involved, attitudes and 
behaviors change.

How you encourage kids to save money is key. Some par-
ents use a stick approach. Instead, we encourage parents to 
adopt a carrot approach, where regular saving is encour-

aged through praise and other rewards. 

For example, 
to encourage children to save, parents can offer to match 
savings. Or, parents can involve kids in couponing and then 
split the savings. This encourages frugality. Another tactic is 
for parents to match money the child saves for a college 
fund. The point is to incentivize children to save. Make 
their accomplishments a big deal - it is! 

Ideally, by the time children are in high school, they are 
ready to assume increasing responsibility of managing their 
financial affairs, under the watchful eye of a parent, of 

course. So, when children ask for money to spend, the par-
ent can answer:  “If you really want that, you must save for 
it yourself.” Parents are teaching children how to “Save 
Yourself.”

Define Your Family’s Money 
Values, Attitudes & Practices

Financial education can be organized into 
three conceptual buckets.  One contains 
basic knowledge. Another contains skills. 
The other holds money values/behaviors. 

Money 
values are your 
attitudes and sup-
porting behaviors 
around money. 
For example, your 
family’s savings 
behavior reflects 
your values.  Does 
your family save a 
portion of each 
paycheck – or not? 
Do you use auto-
matic deduc-
tions for saving? 
Do you save for 
particular goals, 
such as vacation? 

Another money 
value is your view of using credit and borrowing. Do you 
pay off the monthly balance for each credit card - or not? 
When do you borrow?

The family’s approach to major purchases reflects values.  
Do you plan and save for major purchases, or do you pull 
out a credit card? Do you shop for deals and negotiate dis-
counts? For that matter, what amount of money constitutes 
a “major purchase?” Are both parents involved in major 
purchases? 

How parents invest money – or don’t invest – is another 
value. Types of investments - mutual funds, individual 
stocks, real estate, businesses - are discussions that reflect 
a family’s money values. 

What is your family’s view of life insurance? Is it consid-
ered an investment? A risk management tool? In any case, 
your attitude towards insurance is a value to share.
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“Family money 
values are the 
glue in a par-
ent’s educa-
tional efforts. 
Values help ex-
plain WHY your 
family makes certain money 
decisions. Values set expecta-
tions, influence priorities and 
provide a way to measure per-
formance and progress.”

Joanne Seymour Kuster
Author and Financial Educator



Sharing wealth – philanthropy - is a value, too. Do you con-
tribute time, talent and money to a church or non-profit 
organizations? How much? How are charities chosen?

Even your general lifestyle – whether you lean toward be-
ing frugal and use coupons or you place more value on im-
age and trendy things – reflects a family’s values.  Remem-
ber Anne and her spending habits? She thought she was enti-
tled to continue the same level of lifestyle her parents pro-
vided. She valued living for today more than the security of 
saving for the future - just like her parents. 

This whole notion of family money values is seldom dis-
cussed, because it is  abstract and can be contentious. To 
help you get started, check out the “Family Money Values” 
graphic that follows. You can also find it on Pinterest. 
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Recognize Money Moments 
The final major role of a money mentor is to recognize those moments in a child’s development when he or she is 
ready to learn about a financial concept.  We call these “Money Moments.” 

For example, consider the child who asks for a money to buy candy. He or she is interested in exchanging money 
for goods. This simple exchange triggers a “Money Moment.” 

Children will trigger numerous Money Moments throughout their development.  To help interested parents and 
money mentors recognize those learning opportunities, our blogs are organized to provide age-appropriate ideas. You can find 
a stream of useful ideas on our blog –
www.saveyourselfblog.com .

One way to approach this is to organize 
topics into seven areas: saving, spend-
ing, earning, investing, borrowing, shar-
ing, and protecting.

Again, the key for parents is to keep 
these content areas top of mind. 
Then, as children express interest, 
you are ready to respond with informa-
tion, and ways to practice skills, as 
well as share your family’s values.

For more ideas on “money moments” 
and examples on how to capitalize 
on them, go to Chapter #7. 

4
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“In education, the concept of learning 
moments is well-established. Money 
Moments is similar in that you watch 
for triggers that show a child is predis-
posed to learn about a money-related 

topic.”
Joanne Seymour Kuster

Author and Financial Educator 



Let’s take the art of recognizing Money Moments one step further. It 
starts with an observation and ends with thoughts on how you can turn 
it into a learning moment. 

For example, your child shows an interest in sorting coins and is learn-
ing to count.  So, consider combining the two elements. If 
you keep your coins, like many of us, let your child sort and 
stack them into the paper tubes that banks use.

Knowledge - what coins are and how to recognize denomina-
tions; how to count coins.
Skills - how to make change; how to determine a dollar.
Values - pride in ownership, and accomplishment.

The kids want to play a game. Choose a game where they practice counting 
and/or handling money. Monopoly is a good example, but there are other board 
games. 

Knowledge - rules of the game.
Skills - making change; negotiation.
Values - cheating isn’t ethical; accumulating property is good.

The child wants to do chores for cash.The notion of exchanging working for 
pay is very important. Don’t forget to praise your child’s initiative and accomplish-
ment. But also discuss what he/she plans to do with the money. 

Knowledge - connection between work and money.
Skills -  doing work; setting fair wages; working with customers; communication.
Values - being responsible; what work is about; sense of accomplishment; how much 
to share, save and invest.
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Example 
Money 

Moments
7



The child expresses desire for a special item or 
purchase.  These moments are ideal to discuss budgeting, 
goals and planning.

Knowledge - research prices; comparison shopping.
Skills - making a budget; 
setting savings goals; 
finding discounts; deter-
mining value. 
Values - importance of 
saving for goals and plan-
ning. 

Your child has filled 
a piggy bank. Praise the accomplishment and take the 
child to the bank to open a saving account. 

Knowledge - show how savings accounts work; why saving is 
important; explain the power of compound interest.

Skills - how to withdraw and 
deposit money; how to use on-
line banking tools; how an ATM 
works.

Values - share your family’s sav-
ings goals (% saved); discuss 
long-term goals (car, college). 

Your child gets a job. This 
creates opportunities to talk 
about how to ask for a job, be-
ing responsible, and more. You 

can discuss appearance, how to talk politely with custom-
ers.

Knowledge - how work can be exchanged for money and 
fair wages; how employees get paid 
- check or direct deposit; what to 
charge. 

Skills - how to work with others; 
how to do the job; how to recog-
nize expectations.

Values - discuss how pay will be 
handled (%saved, invested, shared); 
will the child be expected to pay some personal expenses?

The child receives the first paycheck.  One discus-
sion involves explaining any deductions such as taxes. It’s 
another great opportunity to discuss short and long term 
goals (college, cars, etc.)

Knowledge - how paychecks 
work; direct deposit; taxes 
withheld; IRS role.

Skills - maintaining accounts; 
budgeting; planning.

Values - how each paycheck 
is handled - % saved; what (if 
any) expenses the child is ex-
pected to pay.

Your child has accumulated a nest egg. This can be 
really exciting because you can talk about the child’s aspira-
tions (not yours) and lifestyle. 

Knowledge - Discuss different types of investments; discuss 
risk versus rewards; discuss the time 
value of money.

Skills - Teach how to separate wants 
and needs; how to research various 
investment options and compare re-
turns. 

Values - Discuss where to invest sav-
ings; talk about the child’s long-
term interests, such as education, 
career, cars, and lifestyle.

Summary:

Your children likely trigger “money moments” sev-
eral times a week. Teach yourself to watch for 
them, be creative in how you approach discussions, 
and you might be amazed at what your children ab-
sorb. 
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Summary
8

What Comes Next?
We just shared our four-step “Save Yourself” program to help organize your ef-
forts to prepare your children to be successful money managers. While the con-
tent is relatively easy to grasp, the hard part for most of us is keeping the topic 
of money a family priority. 

Let’s summarize the four steps:

The first step is getting your child a money mentor. If the role is not something you can do, 
find someone else, perhaps a grandparent or aunt. 

Second, make saving a priority. Work to make your children responsible for their own savings 
goals. Saving money leads to other lessons such as planning, budgeting and investing. Learning 
the discipline to save is arguably the 
single most important money skill. 
“Save Yourself.”

Your third role is to identify your 
core family’s money values and share 
them with children, when appropriate. 
You likely share your values towards 
other topics, such as politics, religion, and sex. Money values are as important as those. 

Finally, seize the Money Moments.You can learn to impart information when “Money Moments” 
arise.  Timing is important. Use those moments when a child is already interested in something 
to share information and create opportunities to practice skills. 

Remember: No matter who you are - or your knowledge and skills about money - you are 
making an impact on your children. Make it positive. 

For reminders and encouragement, register for our blogs so you receive ongoing tips and ideas.

Good Luck!

www.Moneygodmotherblog.com

www.SaveYourselfBlog.com

Copyright 2013 Dynaminds Publishing 
Des Moines, Iowa

www.dynamindspublishing.com
Email: Chuck@dynamindspublishing.com
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For financial education reminders, 
subscribe to: 
SaveYourselfBlog.com
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